LinkedIn Follow Up Schedule
An excel based solution, which is macro free, to enable you to keep on top of your LinkedIn
message prospecting. If this sounds like what you need, take a look at the details below.

Log all your LinkedIn prospects in one place
See each one change colour as tasks become due
You set the time required for each stage
Reminders to follow up on 'no replies'
You set the potential results, and assign each lead
Easily categorise leads in your own categories
See an up to date 'to do list' with ordered tasks
Fully automated, up to date report
Archive old completed leads
Monitor time taken per stage
And so much more...
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The main purpose of this spreadsheet is to have one place where you can list all of your LinkedIn
prospects and monitor when each touch point happened, and where you are in the process. As
you can see above, each line has an assigned colour. These colours depend on whether the lead
is active or complete, whether it is on track, due, or overdue, and what result was achieved (if
complete). These colours change automatically as you reach dates, and enter data. All you need
to do is enter the date as you reach each stage.
You can also set the time periods for each stage, as well as the possible results. You can also list
categories to use, which will help you to break the results down on the report.

The report that is automatically generated is very useful. Above you can see a breakdown of the
results obtained on the current active list of leads, as well as the archived list. You get to list up
to 10 possible 'results' of the prospecting, and then assign a colour (red, yellow, or green) to
each result. By then simply selecting the result achieved with each lead, will provide the data for
this report.
Some potential result options could be things like, 'Called', 'Signed', 'On Hold', 'Rejected', etc.
The each one could have a colour (green being positive, yellow being neutral, or red being
negative) in order to show you how you are doing.

The report does more than just report on the results. As you can see above, you can also see
how many tasks are currently at each stage (the next required stage) so you can see where you
generally are in the grand process. Also, you can see a breakdown per category. You get to define
these categories, so you can monitor anything you wish here. Maybe client types, maybe
industries, possibly types of products or services, or maybe you have different initial questions
and wish to see which one is more successful. You choose the categories, and then simply assign
each lead to one of them, the spreadsheet does the rest.

Another useful feature on the report is the graph to show you how long (on average) you take on
each stage of the process. As you can see, it then compares that average with the number of
days that you have set for each stage. This will help you to see which parts are taking longer than
others, so that you can reset the time period required if necessary.
It also shows you what percentage of leads required a follow up (no reply reminder) at each
stage, which may be useful to see where you could potentially lose someone's interest.

The last aspect of the report simply counts how many leads are in each relationship between the
category and the result. So, whatever categories you have used, will be compared to the possible
results, and this table will show the number of leads relating to each. You will then be able to see
if any category has obtained more positive results than the others, which could give you some
very valuable insight into your marketing.

Lastly, but certainly not least, there is another tab which shows you a very handy 'to do list. This
updates automatically. It simply shows a list of tasks, in order of urgency, so that you know what
to do first. Not only that, but it lets you filter certain data if you wish. If you only want to see
overdue and due tasks, in a specific category, and at a certain stage of the process, you can see
exactly those tasks.

So there you have it, an overview of this unique product. We can't show you everything in this
brochure, so please use the link below to the demo video, should you wish to see exactly how
this product works.
All the other links you may need for more information, or to purchase this product, are below.

In order to purchase this
product, download a free
trial, or watch the demo
video, please click the
image to the left.

This product is sold from the UK, and will be invoiced as GBP. The
fee is a once off fee, and there is no monthly charge. There will be
an entirely optional annual charge, should you want to receive
future upgrades.
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